Tema 5. OcHOBHBIE IPUHIUIIBLI MAPKETUHIOBOI'0 MbIIIJICHUSA B
NpeANPUHUMATEIbCKOU AeATEJIbHOCTH

Lleap 3aHTHS: pACKPBITh MOHITHE MAPKETUHIOBOTO MBIIILICHUS B
IpeAIPUHUMATEIBCKON JESITEIbHOCTU U UX BIUSHUE HA MOJI0KECHUE (DUPMBI
OcHoBHBIE BOonpoCHL: (1 yac)

CoBpEeMEHHBIN MAPKETUHT: MOHSITHUE U CYIIHOCTh

DJIEMEHTHI KOMILJIEKCA MApPKETHHT A

OlLieHKa OpraHu3alui MapKETUHIOBOM JIESTEIbHOCTH.

OCHOBHBIEC KOHIICTILIMY MapKETUHTa

OBk~ e

H&HpaBHGHHH N BHUbI MapKeTI/IHI‘OBOI\;I HCATCIIbHOCTH IIPCAIIPUATHUS
6.



e TepMHUH «MapKETHUHI» HOSBHICS B JuTeparype B Hadaie 20 Beka

e Mapketunr ot anni. CiioBa MADPKET- pIHOK. — WJIA PBIHOYHAS JEATEIBHOCTD
U pabdOTy C PHIHKOM., C MOMEHTAa BO3HHMKHOBCHHS M 10 HAIIUX JTHEH
COIEPKAHUE HTOr0 MOHATHUSA , TAK KAK MEHSJINCh YCJIOBHS NPOU3BOACTBA W
peam3anuu TOBapOB.

e K cepenune 20 Beka cHauanma B CIIIA, a 3arem M B Apyrux CTpaHax IOJ
«MApPKETUHIOM CTAJd IIOHUMATb - PBIHOYHYIO KOHUENnYuio YHpaeaeHusl
npeonpusimuem.

e K xonny 20 Beka cripoc B CIIIA Ha 0CHOBHBIE NOTPEOUTEIHCKUE TOBAPHI OBLII

OJIM30K K HACBIIICHUIO. — TO €CTh IMIOTPEOUTEIL HAUMHAET UCKATh OOJIBIIE, YEM
yJIOBJIETBOPEHHUE OCHOBHBIX ITIOTPEOHOCTEM.

e PeIHOYHAs OpHEHTALUSI PACOPOCTPAHSICTCS MPEXKJIEC BCETO B OTPACIAX,

BBIITY CKAIOIITNX HOTp€6I/ITCHBCKI/I€ TOBAPbI JJIMTCIBbHOI'O ITI0OJIb30BAHUW.
[TOUEMY?

e YCuInMBaeTCs KOHKYpEHIMS .UTOOBI 00€CIEYNTh YCIEX-HAI0 N3y4aTh PHIHOK




MapkeTuHr kBanu(ULIUpPyeTCsS Kak (priiocodus OW3HECA WM KaK CHCTEMa
VIIPABICHUS COBITOBOM JESATCIBHOCTHIO, WJIM KaK Hay4yHas JUCHMILIMHA,
M3y4aromias 3aKOHOMEPHOCTH PBIHOYHOIO CIIpOCa M IOKYIIaTeJIbCKHUX
OPEAIIOYTCHUM, UJIH KaK METOI0JIOTHS BbIPA0OTKH XO3SMCTBEHHBIX CTPATErui U
T.]I.

B ocnose mapkemunea Jnexcum ynpaeieHue Qupmol, UCXo0si U3 YClo8Ull
PUIHKA, C Uelblo 081aA0enb PIHKOM U YNPABIAmb UM CO CIMOPOHbL (hUpMbL.

e Mapkemuue-  5mo0  OpPUEHMUPOBAHHAS ~ HA  PLIHOK  VAPABIEHUE
NpPOoU3B00CMBEHHO-COLIMOBOU OESAMENIbHOCIbIO PUPMbBL.-========

e OCHOBHBIMH (DYHKIIMUSIMHM MapKETHHIa HA (DUPME SIBIISIOTCS:

e 1) KOMIJICKCHOE HCCIICIOBAaHNE PhIHKA U IIEPCIICKTHB €TI0 Pa3BUTHUS,

e 2) ympaBieHHE pa3pad0TKOU M IPOU3BOJCTBOM TOBAPOB;

e 3)ympaBlIEHHE COBITOM TOBApOB(YCIYyT) U IPOJABMIKEHUEM MX Ha PHIHOK.



e [leab KOMILIEKCA MAPKETHHI A
e KoMIieKC MapKeTHHIa IIOMOTAaeT MOBBICUTH A(PHEKTUBHOCTh PaOOTHI

KOMIIAHUWA W YHOOBJIIETBOPUTH MOTPEOHOCTH 11€JI€BOM ayiauropuu. Jlus

pPE3yNBTAaTUBHOIO IIPOJBHKECHHS Ha PBIHKE BaXXHO pa3padoTaTh
CTPAaTETUIo .

Kakux 1ener MOXXHO JOCTHYD C MOMOIIBI0 KOMIIJIEKCA MAPKETUHTA.

e IloBblmieHue mnpoaax. C IOMOIIBD HHCTPYMEHTOB KOMILIEKCA
MapKeTHHra OpeHAbl  BBICTPAMBAIOT  HOBBIC  KaHaJlbl  COBITA,
pa3padaThIBalOT MPOrpaMMBbl JOSJIBHOCTH, ITOBBIIIAIOT Y3HABAEMOCTS.
PocT mnpoaak yBEIMYMBACT NOPHUOBLIb KOMIAHHUM MW YKPEIUISIET €€

ITO3HUIINHW HAa PBIHKC.


https://sendpulse.kz/support/glossary/target-audience
https://sendpulse.kz/support/glossary/sale

°* YBeJMUYEHHE YPOBHS YIOBJETBOPEHHOCTH moKynarejgeud. C
IIOMOIIIbIO  KOMILJIEKCA  MAapKETHHIa  KOMIIAHMHW  YIOBJICTBOPSIOT
NOTPEOHOCTH M KEJIAHWS ILEICBOM AyJIMTOPUM. OTO YBEIWYMBACT
JOSUTLHOCTD KJIMEHTOB, a TAKXKE ITOBBIIIACT YPOBEHD yiaepkanus u LTV,

e IlocTpoeHue MOJIOKMTEJIBHOI0 HMMAXKA KOMIaHuM. C IIOMOIIBIO
ATL u_ BTL-pekinambl, comualbHBIX J0OKa3aTelIbCTB, COOBITUHHOIO

MAapKETHUHIa 7| IPYTUX UHCTPYMEHTOB KOMITAHU U

YBEJIMYNBAIOT Y3HABAEMOCTh OpEHJIa, 3aBOEBBIBAIOT PACIOJI0KCHHUE
LEJICBOM ayJUTOPHUHU U YKPEILISIOT PEITYTALMIO.

e OnTumMu3anusa Ou3Hec-mpoueccoB. KadeCTBEHHOE  yHIpaBIICHHUE
IIPOIECCAMM IIOMOTaeT OTCIECKHUBATh PE3YJILTATUBHOCTh, KOHTPOJIUPOBATh
CKOPOCTb M KQ4€CTBO pa0O0ThI, yIy4lllaTh MAPKETUHIOBYO CTPATEIUIO.



https://sendpulse.kz/support/glossary/customer-retention
https://sendpulse.kz/blog/ltv
https://sendpulse.kz/support/glossary/btl-advertising
https://sendpulse.kz/support/glossary/event-marketing
https://sendpulse.kz/support/glossary/brand-awareness
https://sendpulse.kz/support/glossary/marketing-strategy

e LTV unu Lifetime Value (c anen. nostwcusznennas uennocmo

KJlUeHma) — 3Imo nokazameivb npuodvbliu, KOmMoOpylo
KOMRAaHus noayuaem 3a 6ce 6pemsa 63aUMOO0CUCMEUs C
KOHKDEMHbIM NOKYNRAMenem.

e ATL — 3T0 MapKETHMHIOBBIE MHCTPYMEHTHI JJII MacCOBOTO
oxBara  ayauropud. PexkigamMa  Ha  TeJEeBUIACHHUMU,
Paguopexkama, Ileuarnbie wu3gpanusa, OOH (out-of-
home — BHe 0Ma).

* K 3TOM Kareropum OTHOCATCI HECKOJIBbKO BUJOB PEKIAMBI.
OTO Hapy)XHas pekiiamMa — OWIOOpbl, OaHHEPHI U BCE, UTO
HAXOAUTCA HA YIULIAX.



e Emé — Indoor-pekrama B OW3HEC-IIEHTpax, TOPIOBBIX IICHTpax
1 noabe3gax. K OOH oTHOCAT U TpaH3UTHYIO peKjiIaMy B aBTOOycax,
METpPO, al’poIoprax, IIoe3JaXx M JJISKTpUUKaX, a eme pekiamy
B KHHOTEaTpax, KOTOPYIO ITOKa3bIBAIOT Iepel HayajaoM (pHUiibMa.

e ATL-mMapkeTHHT HE BCerga nmpoaa€T TOBAP WIH YCIyry HaOPSIMYI0. JTa
rpynra HHCTPYMEHTOB TakKXe pa0dOTACT Ha Y3HABA€MOCTb OpeHa.
Torna ATL npomaér mnDpoaykT KOCBEHHO, BIIMSET Ha JKEIAHHE
IOKyIaTelIs IPHUOOPECTH €TO.



* BTL: nepcoHannsnposaHHble KOMMYHUKaLUU

* BTL — 3TO MHCTPYMEHTbI MapKEeTUHra, KOTOpble NO3BOIAIOT aApecHo paboTtaTtb
C NOKynaTtenaMm B TOYKax Npoaa*k UM BO Bpema IMYHOIo KOHTaKTa. BOT Kakue
MHCTPYMEHTbI BXoaAT B BTL:

e Tpena-mapKeTuHr. 310 opopmIeHNEe MeCT NPOoAaXK, CYBEHUPbI,
MOTUBALIMOHHbIE CKUAKWN M aKLUMU ANA 3aKYMNLWMKOB, NPOrpammbl N0S/IbHOCTU.

e Mpomoakuuun. eryctaumm, pasgadya ob6pasuLoB ToBapa, KOHCY/bTaL MK,
NoAapKu 3a NOKYMKY N noTepewn.

 MeponpuaTtua. BbicTaBKM, KOHLEPTbI, PO3bIrPbILLN B TOProBbIX LEEeHTPaAX,
BCTPEYM C IKCMepTamu.

* MpAMOUN MapKeTUHr. JIn4yHble KOHCcyAbTauuKn, TenedoHHblie 3BOHKKU, SMS
n email-coobweHuns.

* BTL-mapKeTUHIr NCnonb3yroT, Korga HYy>XHO NpuBaedYb BHUMAHME NOoKynaTenA
K TOBapy B TOYKe npoaaK. BTL HanpAamyto BAMAET Ha NPoAaXKKn, ero pe3ynbraThbl
npoLle UsMmepuTb.



Onementhl MapketuHr wukca 4P (Product+Price+Place+Promotional) sBiusrorcs
OCHOBOMH JIJISl K&XKJ0TO TOBapa U NPEACTaBIAIOT COOOH MepBOHAYAIBHBIN MAPKETUHT MUKC.

Product Price

Promotion




5P (4P’s+People) nosisBHHCh B CBSI3M C pa3BUTHEM MAapKETHHTA OTHOIICHUH 1
VIOPOIIEHUS B3aUMOJICUCTBUA MEXKIY JIOAbBMU. PA3BUTHE COLICETEU, POCT
MOKPBITHS MHTEPHET M T.J. B HacTosiee Bpems mogu (IEpCOHAI, KIIMEHTEI,
MUASPHl MHCHHUM) CIIOCOOHBI OKAa3bIBaTh 3HAYMMOE BIMSHHUEC Ha MPOIECC
COBEPIICHUS IMOKYIIKH IICIEBBIM MOTPEOUTENIEM, ITOPTOMY B MapKETHHIOBBIX
CTpaTerusaX PEKOMCHAYETCS BBIACIATH OTASABHOS MECTO IIpOrpaMMaM,
HaIIpaBJIICHHBIM Ha Mojaepkanue «People».

/P (5P’s+Process+Physical Evidence) mosBuianch B CBSI3M ¢ pa3BUTHEM PHIHKA
ycayr U ycaoxkHeHneM B2B peiHka. Ilporecc okazanus yciayr U (pU3HUECKOe
OKpy)KCHHE JTOTO Mporecca 3HAYUMO  BIUSIOT HAa  MMHJKCBEIC
XapaKTepUCTUKH TOBapa, a ,CIeA0BaTCIIbHO, IJII IIOCTPOCHUS CHIBLHOIO
OpeHZa HCOOXOOMMBI CHCUHMAJIbHBIC IIPOrpaMMbl, HamIpaBICHHBIE Ha
IPaBUILHOE YIPABJICHUE STUMHU COCTABJISIIOIIMMHA MAapKETUHI-MHUKCA.
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B HacToslmMii MOMEHT MHOTHE KpPYMNHbIE KOMIIAHMM AaKTUBHO MOJCPHU3UPYIOT
MOEIb MapKETUHI-MHUKCa 10/ CBOIO CIelM(PUKY, BBO/AS B He€ HOBbIE «P», KOTOphIe
HanOO0JIee COOTBETCTBYIOT UX 3a/a4aM.

Mopenbe SIVA — 310 anerepHaruBa 4P, kotopas Obuia npeginoxkena B 2005 rony. Dokyc
3TOr0 KOMILJIEKCA MAapKETHMHra IIEpEHAIIpaBlICH C IMPOJAYKTa Ha peIIeHHE IIPpoOJIeMbl
norpeoutens. [laBaiite geranbHee paz0epeM KaxKabli U3 3J1eMeHTOB Moaeu SIVA.

e Solution (Pemenme). DTO HampaBlICHHWE HAICJICHO Ha IIOWCK MAaKCHMAalIbHO
MOAXOISAIIETO PELUICHUS, YTOOBI YAOBIETBOPUTH MOTPEOHOCTH MOKYyIIaTEIICH.

e Information (Mudopmanusi). Komnannu y3Haror, 3HakoMa JIH IICJICBasl ayaUTOPHS C
OPOAYKTOM, JOCTATOYHO JIM y HUX HH(pOpPMAIMH, Yero UM HE XBaTraeT IJsS MPUHSITHUS
pEIICHUS O MOKYNKEe, KaKMe KaHaIbl UCII0Ib30BaTh I KOMMYHHUKAILIMU M TaK Jajee.

* Value (LlennocTn). B 3TOM HanpaBiieHUN KOMIIAHUU OIPEACIIAIOT IICHHOCTh MPOAYKITUU
i kaneHToB. OHM  aHAIM3HPYIOT KOHKYPEHTHYIO CPEAy, HCCICAYIOT aHaloTH,
IIpEICTABICHHBIC HA PBIHKE, PACCUUTHIBAIOT JJOOABICHHYIO CTOMMOCTS.

e Access ([octym). DTO HampaBlieHHE MOpeamoaaracT Cco3JaHue yAOOHBIX A
noTpeOuTeNIel ToYeK Mpojax. KoMnanum cTpeMsTCs MPEeaoCTaBUTh KIWEHTAM JOCTYII K
IPOAYKTaM M yCIyraM B YIOOHOM MECTE U B MOAXOASAINESE A1 HUX BpEeMs.



https://kosatka-marketing.ru/model-siva-ili-4p-glazami-pokupatelya/
https://sendpulse.kz/support/glossary/competitive-environment

(OCHOBHBIE IIPOLIECCHI YIPABICHUS MAPKETUHIOM Ha NPEANPUATHN
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Moaoeno 7P

Product - Bce, 4yTO MmoXeT BbiTe Npea1o*eHo Ha PeIHOK O/1A BHUMAaHMA, NprobpeTeHmA, MCNONMb30E
MAKM NoTpebneHMA, HTO MOMET YVO0BNeTBOPMTE KaKYH-TO NnoTpebHocTb. MoMseT BbiTh PM3ImMUyecKmm
OB BbEeKTOM, YCNYIOM, NMYHOCTBHD, MEeCcTOM, OpraHMIaumeii MnKm naeeii.

Price - KONM4YecTBO AeHEer MM OpYrmx LeHHoOCTel, KOTOpbie KAMeHT MmeHAeT Ha NnpevmyllecTea
obnagaHMA MK MCNONB30BAHMA NPOAYKTA MK YCNYTIA.

Promotion - aeiictemAa, mHbOopMUPYIOLLME LeneByilo KaTeropmio KNMeHTOB O NPOAYKLMKM MM YCAYIE
e NOoOCTOoOMHCTEaAX M CKNOHARKLWHME K NMNOKYIMNEe.

Place - Bce geiicTBMA NpeanpmrATMA, HanpasneHHble Ha To, 4ToBbl caenatTh NPOAYKT MK YCAYry
DOCTYNMHbIMKM ANA LeneBor KaTeropmm KIMeHTOB.

B 1981 roay Bymc v ButHep, paspabaTtbiBan HKOHUEeNuMlo mapKkermHra B chepe ycnyr,

NnpeanNodMMnm oNoAHMTE MapKeTMH-MMKC TpemAa AonoaHuTenbHbimm P:

People - Bce nwoam, NnpaAMO MAM KOCBEHHO BOB/AEeYeHHbIe B NpoLuecc okasaHMA Yyonyrm, Hanmpumep,
CUTp‘,I'.EI,HHHM 1 ,ﬂ,pyrme KAWMeHTBl.

Process - npoueaypbl, MmexaHM3ambl M NocnegoeaTenbHOCTH AeMCTBMIA, KOoTopble oBecneymsaloT
OKaaHWMe YCnNyrm.

Physical Evidence - o6cTtaHOoBKa, cpega, B KOTOPOM OoOKasblBaeTcA yonyra. deilctemAa, mHbopMKMpy oL
UueneByH KaTeropmMi KAMeHTOB O NPoO4ayKLUMKM MAKm yonyre, 0 ee goOCTOMHCTBaX M CKAOHAK LWME K NOK
MaTepmanbHble NpeamMmeTbl, KOTOPbIe NOMOrarT NPOABUMEHMIO M OKA3aHMIO YCAYIA.



4. Onenka 3(p(OEKTUBHOCTH MAapKETUHTA — aHAJINW3 PE3YJIbTaTOB KaMIIaHUHU.
Ona HeoOxommMma, 4TOOBI MOHUMATh, KaKWEe NEHUCTBUSA JOCTUIVIM IEJIH, a
KaKue OKa3aJIuCh IIYCTOM TpaToi AeHer. OleHUBAaTh B MAPKETUHIE HYKHO
BCE. OT pabOThI MEHEKEPOB A0 JOJIU PHIHKA.

e JItoOOM ycHemHbId OW3HEC-MPOEKT HEMBICIMM 0€3 MapKETHHIOBBIX
HCCIICAOBAHUN. AHAIN3 HAa MX OCHOBE HAIICJICH HAa CO3JAaHME YCIOBHH,
Ipd KOTOPBIX KOMMEpPUYECKAs JCATCIBHOCTh MPEANPUATHS HAWUTYUIIUM
CIIOCOOOM  YJIOBJIETBOPUT CIIPOC Ha IIOTPEOMTEIHLCKOM pBIHKE U
00€eCIeUYnT AOCTHKEHHE SPKOHOMHYECKOIO YCIIeXa, TO €CTh H3BIICUCHHUE
IPUOBLIHN.

e OneHka S((MEKTUBHOCTH MAapKETHMHIa HWIPacT KIKYEBYIO POJIb MpH
pa3pabOTKE CTPATETMM PA3BUTHS KOMITAHHH.



[Iporecc cpaBHUTEIBHOIO aHAINW3a IMPOXOIUT B HECKOJBKO ATAIIOB:
e [IepBuuHEBIl cOOp HHPOPMALIUM O MAPKETUHI-ICATCIILHOCTH (DUPMEL.

e OnpenencHue U U3y4EeHUEe CUCTEMBbI OM3HEC-IIPOIIECCOB, BIMSAIONNX Ha
OLICHKY A(P(PEKTUBHOCTH MAPKETHHTA HA IPEATTPUSATHH.

e Beienenre u3 BCEro KOMIUiekca (p)akTOpOB BIHUSHUS CHCTEMBI HanOoJIee
KJIFOYEBBIX TTOKA3aTeJICH JJI OIYyYECHUS PEICBAaHTHBIX PE3YJIbTaTOB.

e [IpoBeicHHE aAHATUTHUYECKUX JCUCTBUMU, B TOM YHUCIE U METOJIOM
pacyeTa YUCIOBBIX 3HAYCHUU YKOHOMHYECKUX ITOKA3ATEIIEH.

e lHTepriperanys NOJy4YEHHbBIX PE3YJIbTATOB.

e BeiHecenne BepankTa o peHTabensHocTH Marketing m popmynupoBanme
PEKOMEHIAIUH 10 YCOBEPIIEHCTBOBAHUIO CUCTEMBI.

e [IepeueHb 3THUX CTagWM SBJISETCS CBOETrO poOjia aJrOpUTMOM JIECUCTBUU
Opu OlEHKE OPPEKTUBHOCTH MAPKETUHra MPAKTHYECKH JIIOOOMU
OpraHu3alu



e 11 06wnx noKasarenen apPeKTUBHOCTU MAPKETUHTA:
1.06bEMm npoaax

Il =LEADS xCV xS x# x M

MpunobLINb



2. Mpnbbinb
3.[0onAa pbiHKa

* 4. Jinppbi

* /Inaom Ha3bIBaeTCA YeN0BEK, KOTOPbIN 3aUHTEPECOBANCA NPOAYKTOM,
HO elle He MPUHA OKOHYATE/IbHOIO peLleHna 0 NoKynke. Ero
aKTUBHOCTb Yallle BCEro NposaBAAETCA B BUAE 3BOHKA B KOMMNAHUIO U
3aABKM Ha landing page. l[eHepaunen NMOoB N 3aHMMAETCH
MapKeTosior, ucnonb3ya inbound marketing.



e Ha sTOoM »sTame Hapsay C KOJIMYECTBOM MPHBJICYCHHBIX JIMJOB
AHAIM3UPYETCS MX KA4E€CTBO. ODTO OCOOCHHO AaKTyallbHO IIpH
OoOpaIeHnH K yCIyraM areHTCTB.

* [I[puBiIeUeHNUE JIMIOB — JIOBOJIBHO HEXUTPOE 3aHATHUE, NOCTATOYHO
OOBSIBUTh 3aMaHYMBBIC YCIOBHA. lopa3go TpyaHee caenarb HMX
IMOCTOAHHBIMM  KJIWEHTAMH, TOTOBBIMH COBEPIIATH JIOPOTHE
PETYISAPHBIE TTOKYIIKH.

* 3TOT KO3PPUUMEHT OTPaArKaeT MPUBAEKATENbHOCTb PEK/IAMHOIO
0bbsABNEHMA ANA NOTEeHUMaNbHbIX K/IMEHTOB

4.MMoTepAHHbDbIE KNUEHTDI
5.CTOMMOCTb K/ZIUKA



6. KonanyectBo nosb3oBaTeneun
7.CpeaHuUn yek
8.NPS

TepmnH, o0603Ha4YalwOWMMN MHAOEKC MNOTPEeOUTENBCKOU NOANBHOCTU. WHbIMU
C/I0BaMW, MOKa3aTenb AN M3MEPEeHUA CTENEeHU MPUBEPHKEHHOCTU KAUEHTA
Ballemy ToBapy n/mnm bpeHay.

Onpepensetca OoH ABymA metogamum. Cambl NPOCTOM U NONYAAPHbIA BUA
oueHKM NPS — KHOMKa CcO CMauWaMKamu, BblpaKaloWMMMU  SMOLUUU
(ynblbka/HenTpanuteT/rpyctb). ITOT MeTohd, VYHMBepcaneH Ana  Gupm,
OCYLLECTBNAIOWMUX TOProsatd B 3anax. Ecam e HeT nNpAMOro KOHTaKTa C
nokynatenem, 10 uHPopmauma p[JobbiBaetca no TenedpoHy. Kak yBepsaAtoT
3anaAHble MapKeTo/0rn, CywecTByeT YHUBEPCANbHbIN CKPUNT ANA onpeaeneHus
MHOeKca notpebutenbckom noanbHocTM no TenedoHy: «byoete am Bl
PEKOMEH0BATb HalU MNPOAYKT UK GUpMY Koaneram n Apy3bam?»,



 OcBeaOMNEHHOCTb O BpeHAae

* Ba*KHbIM NapameTp, XapaKTeEpPU3YIOLLMM PacNPOCTPaHEHUE cpean LiesieBomn
ayanuTopmumn nHdpopmauunuum o pupme.



*CTR

e JIns1 onteHKM 3P PEKTUBHOCTH MAPKETHUHTA IPH Pa3MEILCHUM
peKJIaMbl B ceTU IHTEpHET NpUMEHSIETCS CPEAU IIPOUHX
nokasarensb Click-through rate (CTR), npeacrapnsromuii coooii
OTHOIIICHHE YMCJIa KJIMKOB K KOJIMYECTBY MMOKA30B OOBSIBICHUM.
Yaie Bcero 3TOT TEpMHUH 3BYYHUT B KOHTEKCTE pa3roBopa o
TapreTuare. Muorue (hpMpMbl COPEBHYIOTCS, Y KOTO 3HAYCHHUE
napameTpa OoJbIIIe.



e DTO OCHOBHEIE 5 IOKa3aTeneH, U3 KOTOPbIX COCTOUT Ball OuzHec u
(dopmyiia yBeaudeHus 11pojiax. OOparuTe BHUMAaHHUE, OCHOBHEBIE, 9TO HE
3HAYUT €IUHCTBCHHEIC.

A nMeHHO:
e [JocunTaliTe KOJIMYECTBO BXOIAIINX 3aIBOK/TIOCETUTEIIEN,
* Y3HAUTE KOHBEPCUIO U3 JTUIOB B MOKYIIKY;

e [locunTanTe CyMMy CPEIHETO YEKa 3a BUCPAITHUU JICHD, 3 IPOILIYIO
HEEII0, 3 NPEAbIIYIIUN MECHLI;

* BEIIBUTE CPEIHUM CPOK BO3BPAIICHUS KIMEHTA 34 IOBTOPHOM MOKYIIKOU;
* BeiaBuTe Bamy Map>KUHAJIBLHOCTD;



https://in-scale.ru/blog/upravlenie-prodazhami/

* OCHOBHbIMMU HanpaBieHUAMN, KOTOPble N3yHaeT MaPKEeTUHrl, ABNAIOTCA:

e PbIHOK. [Mpon3BoanTca oLeHKa obuwen pbIHOYHOM CUTYALLMK, OCHOBHbIX Y4aCTHMKOB PbIHKA,
ero cermeHTaummn; UsyyeHue cnpoca n NnpeanoxKeHmsa, NepcnekTUs Pa3BUTUA; MOCTPOEHME
CTpaTerMm pPasBUTUA; NPOrHO3MPOBaHME NPOAANXK.

* KoHKypeHTbI. [IponcxoanT onpegeneHmne 1Maepos PbiHKa, U3yYeHne NpemmyLLecTs 1
HeJ0CTaTKOB KOHKYPEHTOB, OLeHKa 0bLlero Kosimyectsa NnoTpebutenemn u KOHKYPEHTOB,
aHaNn3 NPUObLINbHOCTU OTPACAMN.

e ToBapHaa NoAUTUKA. [IpoON3BOAUTCA N3YyYEHME aCCOPTUMEHTA NPOAYKLUMKU, onpeaeneHune
3TanoB ee }KMU3HEHHOro UMK/Ia, OLuEeHKa PbIHOYHOro NO3NLMOHUPOBAHMA TOBAPa,
V,0B/1I€TBOPEHHOCTU U NOANIbHOCTU KJIMEHTOB, NCC/IeA0BaHNE UMUK BpeHaa 1
onpeaeneHne ero PbIHOYHOM CTOMMOCTMH.

* LleHoBaa nonutuKa n nonnuTUKa cbbita. MccnegosaHne pbiHKOB CObITa, M3ydYeHne
KOMMNaHUMN-NOCTABLLUKOB, NOMMCTUYECKMX KOMMAHUM U T.1.

e KOMMYHMKaUUOHHAA NONIUTUKA. 3aK/H04aeTCcA B NPOBEeAEHUUN PA3INYHbIX UCCNeJ0BaHNM B
MapKeTUHre C LeNblo OLLeHUTb 3G EKTUBHOCTb MPOBEAEHUA PA3/INYHbIX MPOMO-aKLUIA 1
PEKNAMHbIX KaMMNaHUMN.

e OuEeHKa pbIHKA M KOHKYPEHTOB HanpaB/ieHa Ha uccnefoBaHMUe BHELWWHUX MAPKETUHIOBbIX
$aKTOpPOB, NOC/NeAHME YETbIPE MYHKTA M3Y4YaloT BHYTPEHHUE MapPKETUHIroBble GpaKTopPbI
npeanpuaTus.
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